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Deceit And Self Deception: Fooling Yourself The Better To Fool
Others
From one of the world’s leading authorities on animal behavior, the astonishing story of how the
brain drives the evolution of beauty in animals and humans In A Taste for the Beautiful, Michael
Ryan, one of the world’s leading authorities on animal behavior, tells the remarkable story of how he
and other scientists have taken up where Darwin left off, transforming our understanding of sexual
selection and shedding new light on animal and human behavior. Drawing on cutting-edge science,
Ryan explores key questions: Why do animals perceive certain traits as beautiful and others not? Do
animals have an inherent sexual aesthetic and, if so, where is it rooted? Ryan argues that the
answers lie in the brain—particularly of females, who act as biological puppeteers, spurring the
development of beautiful traits in males. Vividly written and filled with fascinating stories, A Taste
for the Beautiful will change how you think about beauty and attraction in the animal world and
beyond.
NEW YORK TIMES BEST SELLER • NAMED ONE OF THE BEST BOOKS OF THE YEAR BY: NPR, The New
York Times Book Review, Time, Wall Street Journal, Washington Post • The McKinsey Business Book
of the Year The full inside story of the breathtaking rise and shocking collapse of Theranos, the onetime multibillion-dollar biotech startup founded by Elizabeth Holmes—now the subject of the HBO
documentary The Inventor—by the prize-winning journalist who first broke the story and pursued it
to the end. “The story is even crazier than I expected, and I found myself unable to put it down once I
started. This book has everything: elaborate scams, corporate intrigue, magazine cover stories,
ruined family relationships, and the demise of a company once valued at nearly $10 billion.” —Bill
Gates In 2014, Theranos founder and CEO Elizabeth Holmes was widely seen as the female Steve
Jobs: a brilliant Stanford dropout whose startup “unicorn” promised to revolutionize the medical
industry with a machine that would make blood testing significantly faster and easier. Backed by
investors such as Larry Ellison and Tim Draper, Theranos sold shares in a fundraising round that
valued the company at more than $9 billion, putting Holmes’s worth at an estimated $4.7 billion.
There was just one problem: The technology didn’t work. A riveting story of the biggest corporate
fraud since Enron, a tale of ambition and hubris set amid the bold promises of Silicon Valley.
In what is widely considered the most influential book ever written by Walter Lippmann, the late
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journalist and social critic provides a fundamental treatise on the nature of human information and
communication. The work is divided into eight parts, covering such varied issues as stereotypes,
image making, and organized intelligence. The study begins with an analysis of "the world outside
and the pictures in our heads", a leitmotif that starts with issues of censorship and privacy, speed,
words, and clarity, and ends with a careful survey of the modern newspaper. Lippmann's conclusions
are as meaningful in a world of television and computers as in the earlier period when newspapers
were dominant. Public Opinion is of enduring significance for communications scholars, historians,
sociologists, and political scientists. Copyright © Libri GmbH. All rights reserved.
An ethologist shows man to be a gene machine whose world is one of savage competition and deceit
Reading this book will make you less sure of yourself—and that’s a good thing. In The Invisible
Gorilla, Christopher Chabris and Daniel Simons, creators of one of psychology’s most famous
experiments, use remarkable stories and counterintuitive scientific findings to demonstrate an
important truth: Our minds don’t work the way we think they do. We think we see ourselves and the
world as they really are, but we’re actually missing a whole lot. Chabris and Simons combine the
work of other researchers with their own findings on attention, perception, memory, and reasoning
to reveal how faulty intuitions often get us into trouble. In the process, they explain: • Why a
company would spend billions to launch a product that its own analysts know will fail • How a police
officer could run right past a brutal assault without seeing it • Why award-winning movies are full of
editing mistakes • What criminals have in common with chess masters • Why measles and other
childhood diseases are making a comeback • Why money managers could learn a lot from weather
forecasters Again and again, we think we experience and understand the world as it is, but our
thoughts are beset by everyday illusions. We write traffic laws and build criminal cases on the
assumption that people will notice when something unusual happens right in front of them. We’re
sure we know where we were on 9/11, falsely believing that vivid memories are seared into our
minds with perfect fidelity. And as a society, we spend billions on devices to train our brains because
we’re continually tempted by the lure of quick fixes and effortless self-improvement. The Invisible
Gorilla reveals the myriad ways that our intuitions can deceive us, but it’s much more than a catalog
of human failings. Chabris and Simons explain why we succumb to these everyday illusions and what
we can do to inoculate ourselves against their effects. Ultimately, the book provides a kind of x-ray
vision into our own minds, making it possible to pierce the veil of illusions that clouds our thoughts
and to think clearly for perhaps the first time.
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Covering all species from yeast to humans, this is the first book to tell the story of selfish genetic
elements that act narrowly to advance their own replication at the expense of the larger organism.
Truth and lies are two sides of the same coin. But who's flipping it? A thought-provoking and
brilliantly entertaining work of nonfiction from one of the world's leading deceivers, the creator and
star of the astonishing theater show and forthcoming film In & Of Itself. Derek DelGaudio believed he
was a decent, honest man. But when irrefutable evidence to the contrary is found in an old journal,
his memories are reawakened and Derek is forced to confront--and try to understand--his role in a
significant act of deception from his past. Using his youthful notebook entries as a road map, Derek
embarks on a soulful, often funny, sometimes dark journey, retracing the path that led him to a
world populated by charlatans, card cheats, and con artists. As stories are peeled away and artifices
are revealed, Derek examines the mystery behind his father's vanishing act, the secret he inherited
from his mother, the obsession he developed with sleight-of-hand that shaped his future, and the
affinity he felt for the professional swindlers who taught him how to deceive others. And once he
finds himself working as a crooked dealer in a big-money Hollywood card game, Derek begins to
question his own sense of morality, and discovers that even a master of deception can find himself
trapped inside an illusion. A M O R A L M A N is a wildly engaging exploration of the fictions we live
as truths. It is ultimately a book about the lies we tell ourselves and the realities we manufacture in
others.
Human beings are primates, and primates are political animals. Our brains, therefore, are designed
not just to hunt and gather, but also to help us get ahead socially, often via deception and selfdeception. But while we may be self-interested schemers, we benefit by pretending otherwise. The
less we know about our own ugly motives, the better - and thus we don't like to talk or even think
about the extent of our selfishness. This is "the elephant in the brain." Such an introspective taboo
makes it hard for us to think clearly about our nature and the explanations for our behavior. The aim
of this book, then, is to confront our hidden motives directly - to track down the darker, unexamined
corners of our psyches and blast them with floodlights. Then, once everything is clearly visible, we
can work to better understand ourselves: Why do we laugh? Why are artists sexy? Why do we brag
about travel? Why do we prefer to speak rather than listen? Our unconscious motives drive more
than just our private behavior; they also infect our venerated social institutions such as Art, School,
Charity, Medicine, Politics, and Religion. In fact, these institutions are in many ways designed to
accommodate our hidden motives, to serve covert agendas alongside their "official" ones. The
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existence of big hidden motives can upend the usual political debates, leading one to question the
legitimacy of these social institutions, and of standard policies designed to favor or discourage them.
You won't see yourself - or the world - the same after confronting the elephant in the brain.
A True Story and Other Lies
Capitalism from Below
Fooling Yourself the Better to Fool Others
The Logic of Deceit and Self-deception in Human Life
Lies We Tell Ourselves
The Art of Deception
The Invisible Gorilla
A Taste for the Beautiful
The Rise and Fall of My Friendship with the First Lady
Gospel Meditations for Everyday Life
Wild Life
Lies!, Lies!!, Lies!!!
Nudge
Inside Communist China's Drive for Global Supremacy
From the New York Times best-selling author and host of Hidden Brain comes a thought-provoking look at
the role of self-deception in human flourishing. Self-deception does terrible harm to us, to our
communities, and to the planet. But if it is so bad for us, why is it ubiquitous? In Useful Delusions,
Shankar Vedantam and Bill Mesler argue that, paradoxically, self-deception can also play a vital role
in our success and well-being. The lies we tell ourselves sustain our daily interactions with friends,
lovers, and coworkers. They can explain why some people live longer than others, why some couples
remain in love and others don’t, why some nations hold together while others splinter. Filled with
powerful personal stories and drawing on new insights in psychology, neuroscience, and philosophy,
Useful Delusions offers a fascinating tour of what it really means to be human.
We lie to ourselves every day: about how well we drive, how much we're enjoying ourselves - even how
good looking we are. In this ground-breaking book, Robert Trivers examines not only how we selfdeceive, but also why, taking fascinating examples from aviation disasters, con artists, sexual
betrayals and conflicts within families. Revealing, provocative and witty, Deceit and Self-Deception is
one of the most vital books written this century, and will make you rethink everything that you think
you know. 'Original and important . . . remarkable, thick with ideas.' Financial Times 'One of the
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great thinkers in the history of Western thought.' Steven Pinker 'A swift tour of links between
deception and evolutionary progress . . . fascinating.' Economist 'I devoured it from cover to cover .
. . exhilarating.' Guardian 'A powerful book . . . essential for anyone who wants to try to counter
their own unconscious biases.' Independent
The “H” in the H factor stands for “Honesty-Humility,” one of the six basic dimensions of the human
personality. People who have high levels of H are sincere and modest; people who have low levels are
deceitful and pretentious. It isn’t intuitively obvious that traits of honesty and humility go hand in
hand, and until very recently the H factor hadn’t been recognized as a basic dimension of personality.
But scientific evidence shows that traits of honesty and humility form a unified group of personality
traits, separate from those of the other five groups identified several decades ago. This book, written
by the discoverers of the H factor, explores the scientific findings that show the importance of this
personality dimension in various aspects of people’s lives: their approaches to money, power, and sex;
their inclination to commit crimes or obey the law; their attitudes about society, politics, and
religion; and their choice of friends and spouse. Finally, the book provides ways of identifying people
who are low in the H factor, as well as advice on how to raise one’s own level of H.
The United States' approach to China since the Communist regime in Beijing began the period of reform
and opening in the 1980s was based on a promise that trade and engagement with China would result in a
peaceful, democratic state. Forty years later the hope of producing a benign People's Republic of China
utterly failed. The Communist Party of China deceived the West into believing that the its system and
the Party-ruled People's Liberation Army were peaceful and posed no threat. In fact, these misguided
policies produced the emergence of a 21st Century Evil Empire even more dangerous than a Cold War
version in the Soviet Union. Successive American presidential administrations were fooled by illadvised pro-China policymakers, intelligence analysts and business leaders who facilitated the rise not
of a peaceful China but a threatening and expansionist nuclear-armed communist dictatorship not focused
on a single overriding strategic objective: Weakening and destroying the United States of America.
Defeating the United States is the first step for China's current rulers in achieving global supremacy
under a new world order based an ideology of Communism with Chinese characteristics. The process
included technology theft of American companies that took place on a massive scale through cyber theft
and unfair trade practices. The losses directly supported in the largest and most significant buildup
of the Chinese military that now directly threatens American and allied interests around the world. The
military threat is only half the danger as China aggressively pursues regional and international
control using a variety of non-military forces, including economic, cyber and space warfare and largescale influence operations. Deceiving the Sky: Inside Communist China's Drive for Global Supremacy
details the failure to understand the nature and activities of the dangers posed by China and what the
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United States can do in taking needed steps to counter the threats.
THE INTERNATIONAL BESTSELLER 'Truly fascinating.' Steve Wright, BBC Radio 2 - Have you ever forgotten
the name of someone you’ve met dozens of times? - Or discovered that your memory of an important event
was completely different from everyone else’s? - Or vividly recalled being in a particular place at a
particular time, only to discover later that you couldn’t possibly have been? We rely on our memories
every day of our lives. They make us who we are. And yet the truth is, they are far from being the
accurate record of the past we like to think they are. In The Memory Illusion, forensic psychologist
and memory expert Dr Julia Shaw draws on the latest research to show why our memories so often play
tricks on us – and how, if we understand their fallibility, we can actually improve their accuracy. The
result is an exploration of our minds that both fascinating and unnerving, and that will make you
question how much you can ever truly know about yourself. Think you have a good memory? Think again. 'A
spryly paced, fun, sometimes frightening exploration of how we remember – and why everyone remembers
things that never truly happened.' Pacific Standard
Robert Trivers is a pioneering figure in the field of sociobiology. For Natural Selection and Social
Theory, he has selected eleven of his most influential papers, including several classic papers from
the early 1970s on the evolution of reciprocal altruism, parent-offspring conflicts, and asymmetry in
sexual selection, which helped to establish the centrality of sociobiology, as well as some of his
later work on deceit in signalling, sex antagonistic genes, and imprinting. Trivers introduces each
paper, setting them in their contemporary context, and critically evaluating them in the light of
subsequent work and further developments. The result is a unique portrait of the intellectual
development of sociobiology, with valuable insights for evolutionary biology, anthropology, and
psychology.
A better way to combat knee-jerk biases and make smarter decisions, from Julia Galef, the acclaimed
expert on rational decision-making and host of the "Rationally Speaking" podcast. We see what we want
to see. From tribalism in politics, to wishful thinking and rationalizing in our personal lives, humans
are natural-born motivated reasoners. We have what Julia Galef calls a "soldier" mindset: the drive to
defend ideas we want to believe, and shoot down those we don't. Instead, Galef argues, if we want to
get things right more often, we should train ourselves to have a "scout" mindset. A scout's goal isn't
to defend one side over the other. It's to go out, survey the territory, and come back with as accurate
a map as possible. Regardless of what they hope to be the case, above all, the scout wants to know
what's actually true. Galef's insight is that what makes scouts better at getting things right isn't
that they're smarter or more knowledgeable than everyone else. It's a handful of emotional skills,
habits, and ways of looking at the world - which anyone can learn. With fascinating examples ranging
from how to survive an emergency, to how Jeff Bezos avoids overconfidence, to Obama's way of coping
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with risk, to Reddit threads and modern partisan politics, Galef explores why our brains deceive us and
what we can do to change the way we think.
#1 NEW YORK TIMES BESTSELLER What Melania wants, Melania gets. The former director of special events at
Vogue and producer of nine legendary Met Galas, Stephanie Winston Wolkoff met Melania Knauss in 2003
and had a front row seat to the transformation of Donald Trump’s then girlfriend from a rough-cut gem
to a precious diamond. As their friendship deepened over lunches at Manhattan hot spots, black-tie
parties, and giggle sessions in the penthouse at Trump Tower, Wolkoff watched the newest Mrs. Trump
raise her son, Barron, and manage her highly scrutinized marriage. After Trump won the 2016 election,
Wolkoff was recruited to help produce the 58th Presidential Inauguration and to become the First Lady’s
trusted advisor. Melania put Wolkoff in charge of hiring her staff, organizing her events, helping her
write speeches, and creating her debut initiatives. Then it all fell apart when she was made the
scapegoat for inauguration finance irregularities. Melania could have defended her innocent friend and
confidant, but she stood by her man, knowing full well who was really to blame. The betrayal nearly
destroyed Wolkoff. In this candid and emotional memoir, Stephanie Winston Wolkoff takes you into Trump
Tower and the White House to tell the funny, thrilling, and heartbreaking story of her intimate
friendship with one of the most famous women in the world, a woman few people truly understand. How did
Melania react to the Access Hollywood tape and her husband’s affair with Stormy Daniels? Does she get
along well with Ivanka? Why did she wear that jacket with “I really don’t care, do u?” printed on the
back? Is Melania happy being First Lady? And what really happened with the inauguration’s funding of
$107 million? Wolkoff has some ideas...
My Heart Cries Out
Deceit and Self-Deception
How to Lie with Statistics
Why Some People See Things Clearly and Others Don't
Genes in Conflict
The Paranoid Style in American Politics, and Other Essays
The Man Who Never Was
How Vertebrates Left the Water
Detecting Deception
Current Challenges and Cognitive Approaches
Selected Papers of Robert Trivers
The Evolution of Attraction
AMORALMAN
Markets and Institutional Change in China
Page 7/13

Acces PDF Deceit And Self Deception: Fooling Yourself The Better To Fool Others
Burning vengeance... Ethan MacCarrick was a heartbreakingly handsome rake until a powerful nobleman ordered him
brutally beaten and his face scarred for a crime he didn't commit. Ethan's reprisal -- bankrupting the nobleman and
forcing his exile -- does little to appease his wrath. Ten years later, a haughty, mysterious beauty enchants Ethan -- the
daughter of his enemy. At last, Ethan will have the revenge he's craved; he'll promise her marriage, seduce her, then cast
her aside. Bitter hardships... When Madeleine van Rowen's family was suddenly plunged into destitution and dishonor, she
steeled herself against further heartache. She never weakened, never trusted, until a towering, scarred Highlander
relentlessly pursues her, breaking down her defenses. At what price forgiveness? The passion between them burns hotter
than Ethan's fury, and soon he finds he can't let her go. But when Madeleine uncovers the truth about him, can Ethan
convince her to accept all he now offers -- when he once destroyed everything she had?
Humans are excellent liars. We don't like to think of ourselves as capable of lying; it hurts us too much to admit. So we lie
to ourselves about that, too. As a clinical psychologist, I am regularly confronted with the brutal truth that we all lie. I am
not talking about deliberate, bold-faced lying. No, this type of dishonesty is far harder to detect and admit. It is the kind of
lying that comes from not being psychologically strong enough to be honest with ourselves about who we are. And I
believe that it is our biggest obstacle to living a fulfilling life. I wrote this book for anyone interested in becoming more
honest. In it, I present a range of self-deceptive examples couched in psychological theory to help us explore ourselves.
Although it is a relatively short book-indended to be read in about an hour-I hope that the content provokes deep thought.
For only when are honest about who we really are do we have the opportunity to change.
When Dr. Bluestein would tell someone that she just finished writing a book on perfectionism, she would often hear a
whole tirade on shoddy workmanship and terrible customer service. 'If you ask me, we need a whole lot more
perfectionism,' one individual insisted
Amoral, cunning, ruthless, and instructive, this multi-million-copy New York Times bestseller is the definitive manual for
anyone interested in gaining, observing, or defending against ultimate control – from the author of The Laws of Human
Nature. In the book that People magazine proclaimed “beguiling” and “fascinating,” Robert Greene and Joost Elffers have
distilled three thousand years of the history of power into 48 essential laws by drawing from the philosophies of
Machiavelli, Sun Tzu, and Carl Von Clausewitz and also from the lives of figures ranging from Henry Kissinger to P.T.
Barnum. Some laws teach the need for prudence (“Law 1: Never Outshine the Master”), others teach the value of
confidence (“Law 28: Enter Action with Boldness”), and many recommend absolute self-preservation (“Law 15: Crush Your
Enemy Totally”). Every law, though, has one thing in common: an interest in total domination. In a bold and arresting twocolor package, The 48 Laws of Power is ideal whether your aim is conquest, self-defense, or simply to understand the
rules of the game.
The hidden brain is the voice in our ear when we make the most important decisions in our lives—but we’re never aware
of it. The hidden brain decides whom we fall in love with and whom we hate. It tells us to vote for the white candidate and
convict the dark-skinned defendant, to hire the thin woman but pay her less than the man doing the same job. It can direct
us to safety when disaster strikes and move us to extraordinary acts of altruism. But it can also be manipulated to turn an
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ordinary person into a suicide terrorist or a group of bystanders into a mob. In a series of compulsively readable
narratives, Shankar Vedantam journeys through the latest discoveries in neuroscience, psychology, and behavioral science
to uncover the darkest corner of our minds and its decisive impact on the choices we make as individuals and as a society.
Filled with fascinating characters, dramatic storytelling, and cutting-edge science, this is an engrossing exploration of the
secrets our brains keep from us—and how they are revealed.
We're all hypocrites. Why? Hypocrisy is the natural state of the human mind. Robert Kurzban shows us that the key to
understanding our behavioral inconsistencies lies in understanding the mind's design. The human mind consists of many
specialized units designed by the process of evolution by natural selection. While these modules sometimes work together
seamlessly, they don't always, resulting in impossibly contradictory beliefs, vacillations between patience and
impulsiveness, violations of our supposed moral principles, and overinflated views of ourselves. This modular, evolutionary
psychological view of the mind undermines deeply held intuitions about ourselves, as well as a range of scientific theories
that require a "self" with consistent beliefs and preferences. Modularity suggests that there is no "I." Instead, each of us is
a contentious "we"--a collection of discrete but interacting systems whose constant conflicts shape our interactions with
one another and our experience of the world. In clear language, full of wit and rich in examples, Kurzban explains the
roots and implications of our inconsistent minds, and why it is perfectly natural to believe that everyone else is a
hypocrite.
Over 630 million Chinese escaped poverty since the 1980s, the largest decrease in poverty in history. Studying 700
manufacturing firms in the Yangzi region, the authors argue that the engine of China’s economic miracle—private
enterprise—did not originate at the top but bubbled up from below, overcoming initial obstacles set up by the government.
The archer stands and pulls back the bow, visualizing the path of the arrow to the target. Does this mental exercise
enhance performance? Can we all use such techniques to improve performance in our daily lives? In the Mind's Eye
addresses these and other intriguing questions. This volume considers basic issues of performance, exploring how
techniques for quick learning affect long-term retention, whether an expert's behavior can serve as a model for beginners,
if team performance is the sum of individual members' performances, and whether subliminal learning has a basis in
science. The book also considers meditation and some other pain control techniques. Deceit and the ability to detect
deception are explored in detail. In the area of self-assessment techniques for career development, the volume evaluates
the widely used Myers-Briggs Type Indicator.
The Psychology of Self-Deception
Melania and Me
Social Evolution
Why We Lie
Kidding Ourselves
Deceiving the Sky
The Psychology of Deceit
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Improving Decisions about Health, Wealth and Happiness
Why Striving to Be Perfect Is Sabotaging Your Relationships, Making You Sick, and Holding Your Happiness Hostage
Why Some People are Manipulative, Self-Entitled, Materialistic, and Exploitive—And Why It Matters for Everyone
Public Opinion
Why Everyone (Else) Is a Hypocrite
In the Mind's Eye
Adventures of an Evolutionary Biologist
Every day we make decisions: about the things that we buy or the meals we eat; about the investments we
make or our children's health and education; even the causes that we champion or the planet itself.
Unfortunately, we often choose poorly. We are all susceptible to biases that can lead us to make bad
decisions that make us poorer, less healthy and less happy. And, as Thaler and Sunstein show, no choice is
ever presented to us in a neutral way. By knowing how people think, we can make it easier for them to
choose what is best for them, their families and society. Using dozens of eye-opening examples the authors
demonstrate how to nudge us in the right directions, without restricting our freedom of choice. Nudge offers
a unique new way of looking at the world for individuals and governments alike.This is one of the most
engaging, provocative and important books you will ever read.
If you want to outsmart a crook, learn his tricks—Darrell Huff explains exactly how in the classic How to Lie
with Statistics. From distorted graphs and biased samples to misleading averages, there are countless
statistical dodges that lend cover to anyone with an ax to grind or a product to sell. With abundant examples
and illustrations, Darrell Huff’s lively and engaging primer clarifies the basic principles of statistics and
explains how they’re used to present information in honest and not-so-honest ways. Now even more
indispensable in our data-driven world than it was when first published, How to Lie with Statistics is the book
that generations of readers have relied on to keep from being fooled.
Lies! Lies!! Lies!!! The Psychology of Deceit looks beyond compulsive liars in our society and considers the
ongoing flood of lies that we as human beings experience every day. Who lies? Not just children, politicians,
advertisers, and salespeople. Our co-workers lie. Our friends lie. Our relatives lie. And we lie to them.
Everybody lies. We learn to lie and to detect deceit as a developmental task. Dr. Ford's philosophy is that
lying is part of the bridge between one's internal world (beliefs, perceptions, expectations, fantasies) and
one's external world (reality). Lies work not only to deceive others but to deceive ourselves. This book shines
a spotlight on an understudied phenomenon that affects us all as we raise children, choose a relationship,
move forward with a career path, or buy a used car.
With a new chapter This new edition of Herbert Fingarette's classic study in philosophical psychology now
includes a provocative recent essay on the topic by the author. A seminal work, the book has deeply
influenced the fields of philosophy, ethics, psychology, and cognitive science, and it remains an important
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focal point for the large body of literature on self-deception that has appeared since its publication. How can
one deceive oneself if the very idea of deception implies that the deceiver knows the truth? The resolution of
this paradox leads Fingarette to fundamental insights into the mind at work. He questions our basic ideas of
self and the unconscious, personal responsibility and our ethical categories of guilt and innocence. Fingarette
applies these ideas to the philosophies of Sartre and Kierkegaard, as well as to Freud's psychoanalytic
theories and to contemporary research into neurosurgery. Included in this new edition, Fingarette's most
recent essay, "Self-Deception Needs No Explaining (1998)," challenges the ideas in the extant literature.
A "now it can be told" story of secret Operation Mincemeat. This was a carefully prepared ruse involving
planted documents on a floating body which successfully misled the German commanders as to the Sicily
invasion. Told by the British naval officer who originated the plot.
A biological and psychological analysis of the human practice of lying reveals the role played by deception
and self-deception in evolution, demonstrating how the structure of the brain is shaped by a need to deceive.
Reprint. 12,500 first printing.
This ebook edition contains artwork adapted from the print edition to fit the digital format. "My hope is that
this volume will help you to see the Savior more clearly, to understand his grace more deeply, to confess your
struggle more honestly, to worship him more fully, and to find in these meditations the motivation to
continue to follow the Savior even when he’s leading you into unexpected and hard places.” —Paul David
Tripp Best-selling author Paul David Tripp invites you into his personal reflections on his experience of God’s
ever-present grace through the ups and downs of his life. He shares his celebrations, disappointments, cries
for help, confessions, and confusions in the form of 120 meditations that were written over many years
through various joys and struggles. Vulnerable yet pastoral and wise, these meditations in the form of verse
showcase how God’s amazing grace intersects with the mundane, unexpected, messy, and beautiful moments
of everyday life.
Where is reality to be found: at the surface of things or behind it? Max Willem, a young art student in
Montreal at the end of the 1960s, becomes obsessed with outward appearances - with makeup, costume, and
masks of all kinds. For him, outward reality, and in particular that of the opposite sex, is composed of many
veils of illusion and artifice through which he must see if he is to feel fully alive. At the same time, Max
discovers his exceptional talent for art forgery. Moving to New York, he becomes a tool in the hands of a
powerful international ring dealing in forged art, and suffers from the loss of his own artistic integrity.
Himself seduced as much a seducer, how can Max escape and redeem his artistic soul? In The Art of
Deception, Sergio Kokis has written a novel about mystification and illusion. His exuberant narrative provides
a caustic insight into the undersides of art and of love.
Self-Deception
The Folly of Fools
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The Selfish Gene
The Elephant in the Brain
The Memory Illusion
The Biology of Selfish Genetic Elements
The Hidden Power of Self-Deception
The 48 Laws of Power
Remembering, Forgetting, and the Science of False Memory
Hidden Motives in Everyday Life
Bad Blood
Natural Selection and Social Theory
The Perfection Deception
Evolution and the Modular Mind
Detecting Deception offers a state-of-the-art guide to the detection of deception with a focus on the ways in which new cognitive psychology-based
approaches can improve practice and results in the field. Includes comprehensive coverage of the latest scientific developments in the detection of deception
and their implications for real-world practice Examines current challenges in the field - such as counter-interrogation strategies, lying networks, crosscultural deception, and discriminating between true and false intentions Reveals a host of new approaches based on cognitive psychology with the potential
to improve practice and results, including the strategic use of evidence, imposing cognitive load, response times, and covert lie detection Features
contributions from internationally renowned experts
More than three hundred million years ago—a relatively recent date in the two billion years since life first appeared—vertebrate animals first ventured onto
land. This usefully illustrated book describes how some finned vertebrates acquired limbs, giving rise to more than 25,000 extant tetrapod species. Michel
Laurin uses paleontological, geological, physiological, and comparative anatomical data to describe this monumental event. He summarizes key concepts of
modern paleontological research, including biological nomenclature, paleontological and molecular dating, and the methods used to infer phylogeny and
character evolution. Along with a discussion of the evolutionary pressures that may have led vertebrates onto dry land, the book also shows how extant
vertebrates yield clues about the conquest of land and how scientists uncover evolutionary history.
Imparting an invaluable perspective on contemporary domestic affairs, a classic work of political theory examines the competing forces in American political
discourse and how fringe groups can influence--and derail--the larger agendas of a political party. Reprint. 12,500 first printing.
Robert Trivers is a living legend in biology and the social sciences, a man the Harvard psychologist Steven Pinker calls ''one of the great thinkers in the
history of Western thought" and Time magazine named one of the greatest scientists and thinkers of the 20th Century. His theories on the evolutionary
tensions between parent and offspring, sibling and sibling, man and woman, friend and friend, and a person and himself or herself have not only
revolutionized genetics and evolutionary biology but have influenced disciplines from medicine and the social sciences to history, economics, and literary
studies. But unlike other renowned scientists, Trivers has spent time behind bars, drove a getaway car for Huey P. Newton, and founded an armed group in
Jamaica to protect gay men from mob violence. Now, in the entertaining tradition of Surely You're Joking Mr. Feynman, Trivers tell us in his inimitable
voice about the inimitable life behind the revolutionary science. He comments with irreverent wit and penetrating insight on everything from American
racism to the history of psychiatry to who killed Peter Tosh, musical heir to Bob Marley. Sprinkled with anecdotes about such luminaries as Richard
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Dawkins and Stephen Jay Gould, and with photographs throughout, this volume is sure to enlighten and entertain anyone with an interest in science, the
human condition, or the nature of creative genius.
From the Pulitzer Prize-winning journalist and author of Why We Make Mistakes, an illuminating exploration of human beings’ astonishing ability to
deceive themselves. To one degree or another, we all misjudge reality. Our perception—of ourselves and the world around us—is much more malleable
than we realize. This self-deception influences every major aspect of our personal and social life, including relationships, sex, politics, careers, and health. In
Kidding Ourselves, Joseph Hallinan offers a nuts-and-bolts look at how this penchant shapes our everyday lives, from the medicines we take to the decisions
we make. It shows, for instance, just how much the power of many modern medicines, particularly anti-depressants and painkillers, is largely in our heads.
Placebos in modern-day life extend beyond hospitals, to fake thermostats and “elevator close” buttons that don’t really work…but give the perception
that they do. Kidding Ourselves brings together a variety of subjects, linking seemingly unrelated ideas in fascinating and unexpected ways. And ultimately,
it shows that deceiving ourselves is not always negative or foolish. As increasing numbers of researchers are discovering, it can be incredibly useful, providing
us with the resilience we need to persevere, in the boardroom, bedroom, and beyond. Provocative, accessible, and easily applicable to multiple facets of
everyday life, Kidding Ourselves is an extraordinary new exploration of our mind’s flexibility.
Explores the author's theorized evolutionary basis for self-deception, which he says is tied to group conflict, courtship, neurophysiology, and immunology,
but can be negated by awareness of it and its results.
Useful Delusions: The Power and Paradox of the Self-Deceiving Brain
With a New Chapter
How Our Unconscious Minds Elect Presidents, Control Markets, Wage Wars, and Save Our Lives
The Scout Mindset
Enhancing Human Performance
If You Deceive
The Evolutionary Roots of Deception and the Unconscious Mind
And Other Ways Our Intuitions Deceive Us
The Hidden Brain
The Art of War
The H Factor of Personality
Secrets and Lies in a Silicon Valley Startup
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